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Do you have 
Order Takers or 
Salespeople?
There is a difference between
order taking and selling.  Many 
organizations thought for a long time 
that they had a good sales department.  
But when the economy slowed they realized they had order takers. 
Are you wondering how to change this? Do you want to know if your 
current staff is capable of changing and growing sales? Do you know 
if you have the right salespeople to take your business where 
you want it to be 1, 5, 10 years from now? 
We’re known for our difficult and expensive sales training. It’s not for 
everyone. We teach a proven, powerful selling system that typically 
brings you a 30% sales increase in one year. If you are finally serious 
about having your best sales year ever, it may be time to call us.
For more information, or to reserve your place at our next 
complimentary Executive Briefing, please call Rebecca 
at (248) 299-9630
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